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TERAGREN FINE BAMBOO FLOORING, PANELS & VENEER EXPANDS 
DISTRIBUTION NETWORK; STRENGTHENS MARKETING & SALES TEAM 

 
Teragren Secures Four New Agreements to Distribute  

Eco-Friendly Bamboo Flooring, Panels, Veneer & Countertops 
 

Teragren Leadership Strengthened as John Austin Named Vice  
President, Flooring Division & Mike Boshart Named Vice President, Marketing 

 
 
BAINBRIDGE ISLAND, Wash. – August 26, 2009 – Teragren (www.teragren.com), the world’s 

leading manufacturer o f environme ntally-friendly bamboo f looring, pan els and veneer, today 

announced that it has secured four new distribution agreements in the United States. 

The company has also signif icantly strength ened its le adership by  appointing  two 

industry veterans to key roles within the company’s marketing and sales teams. 

  “Our existing distribut ion network is  greatly enhanced by these new ag reements—and 

our leadership team is stronger th an it’s ever been,” said Teragren President & CEO David 

Knight. “Despite the  weakened economy, we’ re excited t o be so w ell-positioned for future  

growth.” 

 

New Distributors 

Under the terms of the new agreements, The Wurth Wood Group, CPS/Garten 

Corporation, McKillican International and Darant Distributing Corporation will now offer  

select prod ucts from T eragren’s p opular line s of bamboo flooring, countertops, panels and  

veneer through their respective distribution networks.  



The new agreements expand and increase  the e fficiency of Teragren’s existing  

distribution network, which currently includ es more than 4,500 flooring retailers across the U.S. 

and Canada.  

“These companies are among the most reputa ble and established distributors in the 

industry,” said Knight.  “Our exist ing network—especially within our growing panel and 

countertop divisions—has been greatly enhanced,” said Knight.  

Charlotte, North Carolina-based sp ecialty build ing product  distributor and wholesaler 

The Wurth Wood Group (www.wurthwoodgroup.com) will now offer Teragren’s bamboo  

panels, veneer and countertops th roughout its network in North Carolina, South  Carolina, 

Georgia, Tennessee and Florida. The company has been providing the highest quality products 

and services to custom cabinet makers, commercial case goods, millwork shops and furniture  

manufacturers for more than 25 years.  

 “Our customers are a sking for more and mo re ‘green’ products, an d Teragren is the  

unrivaled leader when it comes to bamboo,” said Scott Sittler, Marketing Director at The Wurth  

Wood Group. “We’ve been very impressed by Teragren’s commitment to environmental  

leadership, beautiful products, high quality standards and excellent customer service.”  

CPS/Garten Corporation (www.cpsgarten.com), distributors of architectural and design 

products fo r more than 30 years, will now offer Teragr en’s bambo o panels,  veneer and 

countertops exclusively in the greater Los Angeles area. CPS/Garten is committed to providing 

premium qu ality design  finishe s an d materials with a focus on su stainability, ele gance and  

versatility.  

Edmonton, Alberta-based McKillican International (www.mckillican.com), one of North 

America’s largest wholesale distrib utors of specialty build ing materials, will offer  Teragren’s 

bamboo panels, venee r and coun tertops to its vast cu stomer base includ ing millworkers, 

countertop companies, cabinetmakers and re tail build ing supply co mpanies in Washingto n, 

Oregon, Idaho, Texas, Arizona and Hawaii. 

 Additionally, Denver,  Colorado-based Darant Distributing Corporation 

(www.darant.com) will now offer Teragren’s complete line of bamboo flooring, coordinating  

accessories, panels, ve neer and b amboo countertops thr oughout Colorado, Wyoming and  

Western Nebraska. Darant has focused on su pplying flooring dealers,  countertop  fabricator s 

and cabinetmakers since 1985. 

 “Darant only offers the h ighest quality brands from the best companies—and Teragren’s 

excellent reputation and sole focu s on bamboo products w ere very ap pealing to u s,” said Bo b 



Grant, CEO & Principal at Darant.  “We’re confident that their broad selection  of stylish,  

sustainable bamboo products will be quite popular among our network of fine retailers.”  

  

Strengthened Sales & Marketing Force 

Teragren’s marketing and sales force have also been significantly stre ngthened through 

the appointment of two industry veterans—Joh n Austin an d Mike Boshart—to key roles within 

the organization.  

“With such a strong an d capable management team, Teragren has n ever been better 

positioned for long-term growth and international expansion,” said Knight. 

Formerly National Sales Manager (Canada) and Regional Sales Manager (Upper 

Midwest/U.S.) at Tera gren, John Austin ha s now bee n named Vice President, Flooring 

Division.  

“John has a solid track record in sustainable and profitable growth, along with substantial 

experience in both the Canadian and U.S. ma rkets,” sa id Knight. “His deep know ledge and  

experience make him a natural choice to head up our flooring division.” 

In his new r ole, Austin will be worki ng closely with Teragren’s regiona l representatives, 

flooring distributors and marketing team to drive sales worldwide. 

An industry veteran with  more than 15 years experience , Austin was p reviously North 

American sales manager for Lamwood Products and pr ior to that as U.S. sales manager for 

Stevens-Dufour Floorcovering.   

As Vice President, Marketing, Mike Boshart  will be responsible for  key elements of 

Teragren’s domestic and internatio nal marketing including new product marketing, positioning  

and merchandising. 

“Mike’s con siderable e xperience in product management, brand-building and  g o-to-

market strategies—co upled with  a broad  supply chain backg round and  internation al 

experience—are an invaluable asset to Teragren,” said Knight.  

Prior to joining Teragren, Boshart was General Merchandising Manager and corpor ate 

officer at iFloor, a multi-channel specialty flooring retailer with 35 stores and an industry-leading 

e-commerce Web site.  

Boshart is a me mber of the American Marketing Association, Instit ute for Su pply 

Management and past  participant  in the H arvard/Wharton Consortium for Operational 

Excellence in Retailing.  

  

 



About Teragren 
In 1994, Teragren ( www.teragren.com) pioneered the b amboo floo ring, panel and vene er 
industry in the United States. The company i s recognize d as a category leader by th e 
architectural and design communities as well as major floor covering distributors and retailers,  
and panel and veneer distributor s. Teragren is also considered a le ader within the broader 
sustainable business movement—it  was name d by Inc. Magazine as one of “The Green 50” 
companies that are setting the standard for environmentally friendly business, and one of the 
“Top Ten Greentrepreneurs” by Seattle Metropolitan Magazine. All Ter agren bamboo products 
contribute to certification under the U.S. Green Building Council’s LEED® (Leadership in Energy 
& Environmental Design) rating system in one or more c ategories. Teragren’s FloorScore®-
certified bamboo flooring is also the  world’s first and only bamboo flooring recognized by SCS, 
the global leader in certification of environmental and sustainability claims, for preventing indoor 
air toxins a nd contribut ing to health ier homes. Teragren’s cross-ply 100 percent b amboo core 
substrate has U.S. and International patents-pending.  
 

 
 


